Anurag Ujjainkar
8-E, Navneet Plaza,Rajendra Nagar,Indore M.P. 452012

Email ujjainkar.2017@gmail.com, anuragujjainkar@gmail.com
Work summary :  5 years of Technical Marketing Management experience with consistent result oriented track record.
· Career objective : To join a company where I get positive atmosphere  ,long term role for stable growth achieving organization goals, and inspires me to enhance work culture for all parties concerned. 
· Looking for cross functional role particularly in Inside Sales/Procurement Management.
Professional strengths : Recognized for strong relationship building skills. Striving urge for business excellence. Proven ability in market management with offering in depth understanding of business process cycle. Customer centric approach & bringing client satisfaction.
Expert Skill-set
· CRM & ERP management                                                    _Can easily handle bill of materials
· Experience on SAP functional, Sunrise_ERP_CRM and Tableau HR administrative portals.
· RFQ  submission & offer follow-ups                                   _Material management
· Team supervision.                                                                 – Vendor/Customer management
· Territory management-revenue generation.                   _Procurement/inventory reports
· New account generation-development.                           –New vendor development
· Order negotiation-payment collection.                             – Vendor negotiation
· Managing e-tendering & reverse auctions with superiors.  _Inviting and allotting tenders.
· New vendor code registrations & customer/vendor relationship building.
Professional Experience
1.ProArc Welding & Cutting Systems Pvt. Ltd.,Chakan,Pune.

Designation 



Assistant Manager – Sales    June 2017- Present
Job Role : Delegating Sales of Oxy-fuel & Plasma CNC ” capital equipment goods” in Central India. (MH,MP-CG,GJ states).

Job responsibilities : Marketing & selling capital equipment goods in steel profile cutting, manufacturing industry.

Solution sales, Dealer management, Competition study, Generating Sales Report, P.O., Work Orders.
2.Pyrotech Group : Pyrotech Electronics P Ltd at Unit 2 Head Office Udaipur, RJ
Designation 

Marketing Manager – Key account management Jan 16-March 2017
· Job responsibilities  Bringing sales satisfaction with multiple sales project execution & dispatches to key clients like Siemens Ltd, Honeywell Inc India, ABB India, Thyessen Krupp ,Thermax Boilers,NTPC ,BHEL,Crompton Greaves, Andtriz Hydro as major key accounts of Pyrotech under personal supervision for West -Maharashtra,MP, RJ head office & Southern regional office territories.
· Meeting quarterly team targets with area managers & field engineers.
· Training French Management interns on control panel manufacturing process,7 tank treatments procedure & powder coating with detailing on AMADA Japanese CNC & Salvagnini Italy make for completely automated sheet metal junction box manufacturing CNC
· Closing deals,Expert Company Profile presentation delivery(from Pyrotech) for delegation of 15 members of key clients like Tata Steel (a Fortune 500 US $20 Billion Group,one of largest steel makers of India)for customer process audits& deal finalization at Pyrotech plants.
3. Wuerth Group Wuerth India Pvt Ltd at Indore Regional Head office
Designation 

Sales Consultant- Key Account Management (Metal Div) Apr 13-Dec 15
Job responsibilties. Sales report generation & analysis working on SAP & Tableau. Focus on achieving better gross profit, with competitive market research& new product line introduction to Automotive, Process Industry, and Pharma OEMs. Driving marketing presentations live demonstrations of product line such as sealants, special high temp lubricants, power tools, etc. Business offer  promotions & implementation of sales schemes.  Attending industrial exhibitions,liasoning for yearly contracts & product tie ups.
· Activating 5 MNC accounts from scratch to vendor registration & making repeated invoicing customers.
· Reactivating 3 OEMs & adding 4 OEMs from process industry to company client portfolio from MP region.
· Managing entire company marketing & branding appearance at top off road vehicles international racing event like Society of Automobile Engineers & Mahindra group convener BAJA INDIA 2015 contributing INR 10 lakh partner category sponsorship.
· Attending national conference on “Wuerth Metal Division Sector “& ride along visits with Wuerth Country Head German counterparts for business promotion.
4.  Tii Techno Testing Instruments Pvt Ltd , Viman Nagar Pune

 Designation 

Sales & Application Engineer,PMI Inspection support Nov 2012- Apr 2014

Personal Profile

Name


:Anurag Ujjainkar
Date of Birth

:11/03/1990

Marital Status

: Unmarried.
Father


:Mr. Shyam Ujjainkar 
(Worked as Manager,QC for Mahindra Group 2 wheelers),

Languages known 
:English, Hindi, Marathi

Passport details

:Republic of India, J9943658 valid till 2022

Brief personal attributes    :I am a sincere, hardworking ambitious youth

Strength                           :Communication skills,Versatile Engineer,Adaptable, Hard-working & self-believer.

Interests: 
           :Music,Corporate News, New technology bulletins. Adventure Sports. 
Permanent address
: 8-E,Navneet Plaza ,Rajendra Nagar ,Flat no 102, Indore MP India 452012


Email


:  ujjainkar.2017@gmail.com, anuragujjainkar@gmail.com

Mobile  

            : 97132-24300

