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Chief Marketing Officer / Business Development Director
Accomplished & result focused senior management professional with over 15 years of experience in leadership roles across diverse organizations, exploring challenging top managerial assignments with a globally reputed and professionally managed organization
	Core Competencies include…

· Business & Strategic Planning

· Marketing Management

· Advertising & Brand Management

· Vendor & Client Interaction

· Budgeting & Cost Control

· General Administration

· Resource Optimization

· Performance Analysis

· Competitor Analysis

· Campaign Management

· Troubleshooting & Issue Resolution

· Digital Marketing & e-Commerce

· Client Relationship Management

· Cross Functional Team Coordination
	Executive Summary

· Adroit at planning & implementation of business strategies, presentation of new ideas to business, resolution of critical issues and optimized utilization of resources.
· Practiced at leading cross-functional teams in development of marketing strategies, implementation of product marketing, media campaigns as well as development of sales collaterals.
· Skilled in building brand focus in conjunction with operational requirements; utilizing market feedback to develop marketing intelligence for positioning of products

· Evolve market segmentation & penetration strategies to achieve targets, developing & implementing brand building strategies; defining organizational business objectives, other policies and procedures for maintaining business transparency and matching with various statutory regulations.
· Proficient in creating and sustaining a dynamic environment that fosters development opportunities and motivates high performance amongst team members

· Highly organized, disciplined and task focused with fine-tuned analytical, troubleshooting and administrative skills. Personality traits include decision making ability and capacity to delivery under pressure


Professional Experience
NBIT Consultancy Services 








            2013 Onwards
Chief Marketing Officer
Responsibilities: 

· Define / implement strategies aimed at retention/ enhancement of existing market share for a Business Process Management company focused on virtual assistant services, contact discovery and generating Email Lists, Call List, Lead List and People database based on requirements of marketing, human resource, procurement and business operations.
· Collate market intelligence on competition and other market trends for reengineering business strategies. Develop back up plans and counter strategies for coping with adverse market conditions, business exigencies and changing market dynamics for maintaining existing market share.
· Build / maintain productive business relationship with key decision makers across existing client and prospect organizations for effectively closing identified business deals.

· Propose potential business deals by contacting potential partners, discovering and exploring opportunities; by analyzing market strategies deal requirements potential and financials evaluating options, resolving internal priorities and estimating customer’s ' needs and goals’.

· Prepare / maintain marketing budgets and forecasts, implement effective cost control measures for maintaining organizational bottom lines.
· Update business status to various stakeholders using detailed reports and presentations for effective decision making.
CSM Software Pvt. Ltd 









    2010 - 2013
Territory Manager
Highlights:

· Successfully achieved quota & profit requirements by developing business in new verticals apart from Automotive. Verticals like shipbuilding, Energy, Power, Industrial equipment & machinery.
· Significantly enhanced market penetration by designing marketing tools like brochures, presentations for new verticals, organizing exhibitions, technology days, participating in trade shows and conducting social media marketing.

Responsibilities: 

· Spearheaded team efforts in accomplishing business targets for an engineering services solution provider offering end-to-end engineering services, outsourcing solutions to global customers across aerospace, automotive & other engineering industries.

· Collaborated with technology partners MSC Software, Dassault Systems, Autodesk for representing & selling brands like MSC. Nastran, Patran, Adams, Marc, CATIA, Moldflow.

· Prepared & implemented territory maps and generated leads from the target market segment for effectively penetrating the assigned territory.

· Developed technical presentation & solution study based on collated requirements for positioning of various projects.

· Involved in end to end management of presales, post sales and payment collection activities for effectively closing critical business deals and defining end to end solution.
· Responded RFQs (Request for Quotations), EOIs (Expression of Interest),RFPs (Request for Proposals), Tendering for Government & Defense organization, DRDOs, Research labs.
· Prepared & presented various status reports for the senior management and other stakeholders to enable effective decision making.

JA Solutions


 








    2009 - 2010
Marketing Manager
Responsibilities: 

· Worked on sales, marketing and business development for an ERP solution provider also into business of web application development, website design and development, graphic designing.

· Developed rapport with existing clients and prospects for effectively closing identified business deals.
HCL Infosystems Ltd










   2007 - 2009
Senior Sales Executive
Responsibilities: 

· Managed sales, marketing, business development, key account management for premier hardware, services & ICT Systems Integration Company offering a wide spectrum of storage, Networking, Security, Telecom, Imaging & Retail.
Previous Assignments
Allied Digital Systems Ltd 









   2006 – 2007
Business Development Manager
Zicom Electronic Security Systems Ltd 







    2005 - 2007
Sales Engineer
Ruso Argo Engg Pvt Ltd









     2002 - 2005
Sales Manager 











2004 - 2005
Sales Engineer 











2002 - 2004
Academics

· BE (Mechanical (Prod) Specialization in Marketing Management), Shivaji University (2002)

Professional Development

· Pro – Engineer, AutoCAD (Computer Aided Design Software)
· Digital Marketing

· ProEngineer

· Sales and Marketing Seminar

· Neuro Marketing

· SEO Techniques

IT Forte
· Windows 7,Windows 8,MS Office
· MailChimp
· Google Analytics Tools
· Lead Generation Tools
· Rapportive
· Data.com
· Wordpress
· HTML
· CoralDraw
· Photoshop

Personal Dossier
· Date of Birth
: 25 May 1981
· Languages Known
: English, Hindi and Marathi
· Nationality

: Indian
~ References Available Upon Request ~
